Marketing Tips for First Time Authors
1. First realize that you love your book more than anyone. No one will care as much as you do if your book sells. That said, you will have to work to get sales. In 2008 1.2 million titles were printed. 950,000 of those titles sold less than 99 copies. 200,000 sold 1000 copies and only 10 sold 1 million copies. Don’t lose heart. If you are consistent you can beat the odds. 
2. Invest in posters, banners, push cards, bookmarks, speaker brochures, and other things that make you look professional. There are places that give small quantities as samples for free.

3. You need a mailing list. Build it by having a drawing for a book at your book signings.  Your forms for your book drawing should include : Name, address, and email address. 
4. Give a book instead of a gift certificate so that the winner will have your book in hand. There is a chance someone will read it and become a fan. (Word of mouth is the best advertisement.)

5. Sign up for a free newsletter presence. See how it works for you. Make sure it has the right elements in it to produce sales.

6. Start a blog. There are free ones at google.com

7. Start a presence on Amazon.com

8. Join social networks: facebook, myspace, shoutlife, etc.

9. Have a book launch party.

10. Have book signings at businesses of friends and family in your home town or theirs if you are going to visit there anyway. (churches,beauty shops, bookstores, convenience stores, flower shops)

11. Advertise in your local paper.

12. Give away books at your local radio station. 

13. Speak to groups.
14. Talk about your next book to everyone who buys your current book.

15. Use order forms for book sales to build data base.

16. Condense your set up for book signings in stores that don’t provide a tale and books. (Usually Mom and Pop businesses)

17. Post a sign stating the price of your books individually and in sets or bundles of 3. 

18. Give a price break for purchases of 3 or more or sets.

19. Have a bumper sticker or window sticker made with your book title and order information:

(Read Nan’s Journey. Get it at elainelittau.com)

20. Write a newsletter

21. Get a paypal button.

22. Have enough change for booksignings.

23. Take plenty of pens and some candy and handouts for your book table.

24. Do craft shows. (Ones that allow retail items.)

25. Visit your town’s Chamber of Commerce. Donate a book and they may purchase copies to sell.

26. Sell at Mom and Pop stores. Some will sell for you and you get 100%. Others will need a 40% portion of the sale. They pay the sales tax when they sell at their store or business.

27. If you have a historical book, talk with the museums in your area about offering your books in their gift shop.

28. Find other authors and do events together. You can share travel expenses.

29. Keep good records of expenses: postage, promotional materials, books you buy for direct sales.

30. Be sure to keep track of your mileage: to post office from your house or work, to book signings, to store to purchase pens, poster board, promotional or bookkeeping stuff.

31. Have a guestbook at your table: include place for name address, email for newsletter signup.

32. Take pictures of your table at various book events and post on website and blog.

33. Make a book trailer/movie to promote your book. (or have one made)

34. Put a magnetic sign on your car.

35. Get stationary with your current book cover in the heading.

36. Get return address stickers with your book cover on it. Use it for all of your mailings.

37. Send postcards telling about your new book.

38. Send postcards telling about specials on all of your books.

39. Put a stamped postcard inside every book sold with a note asking the buyer to address it and send it to a friend.

40. Put 3 to 5 stamped postcards with your Christmas cards asking recipient to sent to friends they think will enjoy your book.

41. Ask friends to post a review about your book on amazon.com or other book selling places.

42. Join Shelfari and develop an author presence there.

43. When you go out of town to visit friends or family see if you can set up a book event there. 

44. Figure out a give-away toy for kids who walk past your table. For “Nan’s Journey” I used a toy compass with a round sticker that pictured my book cover.
45. Pre-sell the book before the release date. Take orders and a deposit to go toward the price of it.

46. On your order form have a space for pre-ordering the next book with a deposit.

47. Develop your speaking skills.

48. Go to camps etc that would appreciate your book and set up a table. (with permission) I went to a “West of 50’s Camp” because my book was a western that appealed to that age group.

49. Figure out who your audience is. 

50. Set up a fan page on facebook.

These are a few things that you can do to promote your book. Being a first-time author is hard work. Be prepared to put in at least 1 hour a day to marketing. That being said: don’t forget to write. After all you are a writer.  I will tell you this, the second book moves much faster than the first and also helps propel sales of the first. 

If you need more detail on these tips, I have documented detailed instructions  and more tips and pitfalls to avoid that I offer for a price of $6.
